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MICHAEL ANDERSON

BUSINESS DEVELOPMENT MANAGER

Dynamic Space Economy Consultant specializing in the integration of
emerging technologies within the commercial space sector. Brings a wealth of
experience in market entry strategies, technology commercialization, and
business development. Expertise in navigating complex regulatory
environments and fostering innovation through collaboration with startups and
established enterprises. Demonstrates a strong analytical acumen in
assessing market potential and developing actionable strategies.

PROFESSIONAL EXPERIENCE

Stellar Solutions Mar 2018 - Present
Business Development Manager

o |dentified and pursued new business opportunities in the space technology
sector.

¢ Developed strategic partnerships with key industry players and government
agencies.

e Conducted competitive analysis to inform market positioning strategies.
¢ Led negotiations on multimillion-dollar contracts and agreements.
e Managed a team of analysts to assess market trends and forecasts.

e Presented business cases to senior leadership for new initiatives.

Galactic Insights Dec 2015 - Jan 2018
Market Research Analyst

¢ Conducted in-depth market research on emerging space technologies.
¢ Analyzed economic viability of various space missions and projects.

¢ Developed reports that influenced strategic decision-making.

¢ Collaborated with cross-functional teams to enhance product offerings.
¢ Presented findings to clients and stakeholders at industry conferences.

¢ Utilized data analytics tools to improve research methodologies.

ACHIEVEMENTS

« Secured contracts worth over $10 million through strategic partnerships.
» Recognized for innovative market strategies that increased revenue by 30%.

» Published articles in industry-leading publications on space commercialization.



