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SUMMARY

Strategic and results-oriented Sales Planning Manager with over a decade of experience in optimizing sales processes and
enhancing revenue streams. Possesses a profound understanding of market dynamics and consumer behavior, enabling the
development of targeted sales strategies that drive growth. Demonstrated expertise in managing cross-functional teams to
implement innovative solutions that streamline operations and improve efficiency.

WORK EXPERIENCE

Sales Planning Manager Global Tech Solutions Jan 2023 - Present

* Developed and implemented strategic sales plans that increased market share by 25% over two years.
¢ Managed a team of 10 sales analysts to optimize pricing strategies and enhance profitability.

e Utilized predictive analytics tools to forecast sales trends and adjust strategies accordingly.

« Collaborated with marketing to create targeted campaigns that improved lead conversion rates by 30%.
¢ Conducted regular market analysis to identify emerging opportunities and threats.

e Presented sales performance reports to executive leadership, influencing key strategic decisions.

Sales Analyst Retail Innovations Inc. Jan 2020 - Dec 2022
* Analyzed sales data to identify trends, resulting in a 15% increase in sales efficiency.

« Assisted in the development of quarterly sales forecasts based on historical data and market conditions.

e Collaborated with product teams to ensure alignment between inventory levels and sales projections.

« Created comprehensive reports that informed strategic planning and resource allocation.

« Facilitated training sessions for sales teams to enhance product knowledge and selling techniques.

e Supported the launch of new products by conducting competitive analysis and market research.

EDUCATION

Master of Business Administration, University of California, Berkeley Sep 2019 - Oct 2020

ADDITIONAL INFORMATION

¢ Technical Skills: Sales Strategy, Market Analysis, Cross-Functional Leadership, Predictive Analytics, Team Management,
Reporting

* Awards/Activities: Recognized as 'Top Performer' for exceeding sales targets by 40% in 2020.

o Awards/Activities: Implemented a new sales forecasting model that improved accuracy by 20%.

« Awards/Activities: Received the 'Excellence in Leadership' award for exceptional team performance in 2021.

¢ Languages: English, Spanish, French



