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SUMMARY

Accomplished Sales Planning Executive with a robust track record in driving revenue growth and optimizing sales strategies

within competitive markets. Expertise in leveraging data analytics and market insights to inform strategic decision-making

and enhance sales forecasting accuracy. Proven capability in negotiating high-stakes contracts and fostering collaborative

relationships with cross-functional teams to achieve corporate objectives.

WORK EXPERIENCE

Sales Planning Manager Global Tech Solutions Jan 2023 - Present

Developed comprehensive sales plans that increased market share by 15% within one fiscal year.

Utilized advanced CRM systems to analyze customer data and refine targeting strategies.

Collaborated with marketing teams to design promotional campaigns that boosted product visibility.

Conducted market research to identify emerging trends and customer preferences.

Led a team of analysts in forecasting sales and setting performance metrics.

Presented quarterly sales reports to executive leadership, highlighting key insights and recommendations.

Sales Analyst Innovative Retail Group Jan 2020 - Dec 2022

Analyzed sales data to inform pricing strategies, resulting in a 10% increase in profit margins.

Created detailed sales forecasts that improved inventory management and reduced stockouts.

Collaborated with sales representatives to identify customer needs and tailor solutions.

Automated reporting processes, significantly reducing the time spent on data compilation.

Provided training to junior analysts on data interpretation and sales metrics.

Monitored competitor activities and reported findings to senior management.

EDUCATION

Master of Business Administration, Sales Management - Harvard University, 2015 Sep 2019 - Oct 2020

ADDITIONAL INFORMATION

Technical Skills: Sales Strategy, Data Analysis, Market Research, CRM Software, Team Leadership, Forecasting

Awards/Activities: Awarded 'Top Sales Strategist' for exceeding sales targets by 120% in 2020.

Awards/Activities: Recognized for developing a sales training program that improved team performance metrics by

30%.

Awards/Activities: Successfully negotiated a multi-million dollar contract with a key industry player, enhancing company

revenue.

Languages: English, Spanish, French


