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SUMMARY

Dynamic Sales Operations Supervisor with a proven track record in optimizing sales processes and enhancing operational

efficiency. Demonstrated expertise in aligning sales strategies with organizational goals to drive revenue growth and market

expansion. Proficient in analyzing sales data to forecast trends, identify opportunities, and implement effective solutions.

Skilled in managing cross-functional teams, fostering collaboration, and ensuring seamless communication between sales

and operational departments.

WORK EXPERIENCE

Sales Operations Supervisor Global Tech Solutions Jan 2023 - Present

Streamlined sales reporting processes, reducing report generation time by 30%.

Implemented a new CRM system, enhancing data accuracy and accessibility for the sales team.

Collaborated with marketing to develop targeted campaigns based on sales analytics.

Trained and mentored a team of 10 sales coordinators, improving overall team performance.

Analyzed sales data to identify key trends, resulting in a 15% increase in quarterly revenue.

Facilitated regular meetings to align sales strategies with company objectives.

Sales Analyst Innovative Marketing Group Jan 2020 - Dec 2022

Conducted in-depth market analysis to support sales forecasting and strategic planning.

Developed dashboards to visualize sales performance metrics for executive review.

Assisted in the implementation of a sales training program that improved onboarding efficiency.

Collaborated with product teams to align sales initiatives with product launches.

Generated weekly sales reports highlighting key performance indicators for management.

Supported the sales team with data-driven insights to optimize customer engagement.

EDUCATION

Bachelor of Business Administration, Sales Management, University of Commerce Sep 2019 - Oct 2020

ADDITIONAL INFORMATION

Technical Skills: CRM systems, Data analysis, Sales forecasting, Team leadership, Process optimization, Strategic

planning

Awards/Activities: Awarded 'Top Sales Operations Performer' for three consecutive years.

Awards/Activities: Increased sales team productivity by 25% through process improvements.

Awards/Activities: Successfully led a project that reduced operational costs by 20%.

Languages: English, Spanish, French


