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SUMMARY

Distinguished educator and facilitator with extensive experience in sales operations and instructional design. Adept at

developing comprehensive training programs that enhance sales performance and drive revenue growth. Proven ability to

analyze organizational needs and deliver tailored solutions that align with business objectives. Expertise in utilizing

advanced learning technologies and methodologies to foster engagement and retention among participants.

WORK EXPERIENCE

Sales Operations Trainer Global Sales Solutions Inc. Jan 2023 - Present

Designed and implemented a multi-tiered sales training curriculum.

Conducted workshops utilizing innovative instructional techniques.

Developed metrics to evaluate training effectiveness and participant engagement.

Collaborated with sales leadership to align training with strategic goals.

Utilized CRM systems to track participant progress and performance.

Facilitated feedback sessions to refine training materials and approaches.

Sales Enablement Specialist Tech Innovations LLC Jan 2020 - Dec 2022

Developed onboarding programs for new sales representatives.

Created sales playbooks that integrated product knowledge and sales tactics.

Leveraged analytics tools to identify skill gaps and training needs.

Coordinated with marketing to ensure alignment of messaging and training.

Monitored training outcomes and adjusted content accordingly.

Presented at industry conferences to share best practices in sales training.

EDUCATION

Master of Business Administration, Sales Management, University of California, 2017 Sep 2019 - Oct 2020

ADDITIONAL INFORMATION

Technical Skills: Sales Training, Instructional Design, Performance Analysis, CRM Systems, Workshop Facilitation, Sales

Strategy

Awards/Activities: Increased post-training sales performance by 25% within six months.

Awards/Activities: Recognized as Trainer of the Year by the National Sales Association in 2022.

Awards/Activities: Successfully launched an online training platform that improved accessibility and engagement.

Languages: English, Spanish, French


