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SUMMARY

A highly analytical and results-oriented Sales Analytics Executive with over a decade of experience in leveraging data-
driven insights to optimize sales performance. Proven track record in developing and implementing robust analytical
frameworks that enhance forecasting accuracy and drive revenue growth. Adept at utilizing advanced statistical methods
and cutting-edge analytics tools to identify market trends and consumer behaviors.

WORK EXPERIENCE

Senior Sales Analyst Global Tech Solutions Jan 2023 - Present

* Developed comprehensive sales forecasting models resulting in a 20% increase in accuracy.

e Analyzed customer data to identify purchasing patterns, leading to targeted marketing strategies.
e Collaborated with IT to enhance data reporting tools, improving accessibility for sales teams.

e Conducted training sessions for sales staff on data analysis tools and techniques.

e Created performance dashboards that provided real-time sales insights to executives.

¢ Managed a team of analysts to streamline data processes across departments.

Sales Data Analyst Market Insights Group Jan 2020 - Dec 2022
e Executed detailed market analysis that informed strategic sales initiatives.

e Utilized CRM systems to track sales metrics and performance indicators.

¢ Presented findings to senior management, influencing key business decisions.

¢ |dentified underperforming sectors and recommended actionable improvement strategies.

+ Automated reporting processes, reducing analysis time by 30%.

e Participated in cross-departmental projects to enhance overall sales effectiveness.

EDUCATION

Master of Business Administration, Data Analytics - University of Chicago Sep 2019 - Oct 2020

ADDITIONAL INFORMATION

¢ Technical Skills: Data Analysis, Sales Forecasting, CRM Systems, Performance Metrics, Team Leadership, Market
Research

+ Awards/Activities: Received the 'Excellence in Analytics' award for outstanding contributions to sales strategy.
* Awards/Activities: Increased sales revenue by 15% within the first year of new reporting system implementation.

« Awards/Activities: Successfully led a project that reduced reporting errors by 40% through process optimization.

¢ Languages: English, Spanish, French



