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EXPERTISE SKILLS

« Commercial Real Estate
* Asset Management

* Negotiation

* Market Research

* Project Management

» Financial Analysis

LANGUAGES

* English
* Spanish

e French

CERTIFICATION

* Master of Science in Real Estate,
University of Southern California
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Michael Brown
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MICHAEL ANDERSON

COMMERCIAL REAL ESTATE MANAGER

Strategic Real Estate Manager specializing in commercial real estate with a
focus on maximizing asset value through innovative management techniques.
Over 12 years of experience in the acquisition, leasing, and disposition of
commercial properties. Proven ability to develop and implement strategies that
enhance operational efficiencies and drive profitability. Exceptional negotiation
skills, complemented by a thorough understanding of market dynamics and
investment analysis.

PROFESSIONAL EXPERIENCE

Global Realty Advisors
Commercial Real Estate Manager

Mar 2018 - Present

¢ Oversaw a diverse portfolio of commercial properties, achieving a 15%
increase in net operating income.

¢ Implemented innovative leasing strategies that reduced vacancy rates by 10%.
¢ Conducted in-depth market analysis to identify growth opportunities and risks.

¢ Negotiated lease agreements with national tenants, enhancing property
attractiveness.

+ Managed renovation projects, ensuring compliance with budget and timelines.

+ Developed annual property budgets, aligning financial goals with operational
strategies.

Metro Realty Solutions Dec 2015 - Jan 2018

Real Estate Broker

o Facilitated commercial transactions exceeding $200 million in total value.

¢ Provided expert market insights to clients, enhancing their investment
decisions.

¢ Developed comprehensive marketing materials that improved property visibility.

o Established strong relationships with local businesses to enhance leasing
opportunities.

¢ Conducted property valuations and investment analyses, guiding client
strategies.

e Managed client portfolios, ensuring alignment with their financial objectives.

ACHIEVEMENTS

» Achieved '"Top Salesperson' award for exceeding sales targets by 40%.

» Successfully repositioned underperforming assets, generating a 25% increase in
ROI.

» Recognized for excellence in client service through multiple industry awards.



