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SKILLS

EDUCATION

BACHELOR OF ARTS IN REAL ESTATE

MANAGEMENT, UNIVERSITY OF FLORIDA,

2015

LANGUAGE

ACHIEVEMENTS

Residential Sales•

Client Relations•

Negotiation•

Social Media Marketing•

Team Collaboration•

Customer Service•

English•

Spanish•

German•

Achieved 'Top Sales Performer' award at
Home Sweet Home Realty for two

consecutive years.

•

Increased client satisfaction ratings to
95% through enhanced service

offerings.

•

Successfully closed over 150 residential
transactions in the past year.

•

Michael Anderson
RES IDENT IAL  PROPERTY  SALES  MANAGER

Proactive Property Sales Manager with a specialized focus on residential

property sales and an emphasis on customer-centric approaches. Over 8

years of experience in fostering relationships with clients and guiding them

through the property buying process. Strong communication skills combined

with a deep understanding of the residential market dynamics. Proven ability

to utilize innovative marketing techniques and digital tools to enhance

property visibility.

EXPERIENCE

RESIDENTIAL PROPERTY SALES MANAGER

Home Sweet Home Realty

2016 - Present

Developed and executed sales strategies that resulted in a 20% increase in

residential property sales.

Conducted client consultations to assess needs and provide tailored

property options.

Managed the sales process from listing to closing, ensuring a seamless

experience.

Utilized social media platforms for targeted advertising, increasing lead

generation.

Organized open houses and community events to showcase listings.

Trained and mentored new sales associates, fostering a collaborative team

environment.

SALES REPRESENTATIVE

Dream Homes Realty

2014 - 2016

Engaged with clients to understand their property needs and preferences.

Conducted property viewings and provided detailed information to

prospective buyers.

Assisted in preparing sales contracts and documentation.

Maintained a database of client interactions to track follow-ups and

progress.

Collaborated with mortgage brokers to offer financing options to clients.

Participated in local real estate fairs to promote listings and network with

potential clients.


