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MASTER OF SCIENCE IN REAL ESTATE

DEVELOPMENT, NEW YORK

UNIVERSITY, 2015

ACHIEVEMENTS

MICHAEL ANDERSON
COMMERC IAL  PROPERTY  SALES  EXECUT IVE

PROFILE

Strategic and analytical Property Sales Executive with a robust background in

commercial real estate. Expertise in identifying market opportunities and

delivering tailored solutions that meet client needs. Proven ability to drive

sales growth in competitive markets through meticulous research and

innovative marketing approaches. Strong proficiency in utilizing technology to

enhance client engagement and streamline operations.

EXPERIENCE

COMMERCIAL PROPERTY SALES EXECUTIVE

Global Realty Advisors

2016 - Present

Conducted comprehensive market research to identify emerging trends and

opportunities.

Developed and implemented sales strategies that increased market share by

15%.

Managed a portfolio of high-value commercial properties, ensuring optimal

performance.

Facilitated negotiations between buyers and sellers, achieving favorable terms

for clients.

Utilized data analytics tools to monitor sales performance and forecast trends.

Trained and supervised a team of sales associates, enhancing their product

knowledge and sales techniques.

REAL ESTATE ANALYST

Urban Realty Solutions

2014 - 2016

Analyzed property performance metrics to guide investment decisions.

Collaborated with marketing teams to create compelling property listings.

Presented findings to stakeholders to inform strategic planning.

Assisted in the negotiation of commercial lease agreements.

Maintained accurate records of client interactions and property transactions.

Participated in property inspections and evaluations to assess condition and

value.

MA

commercial real estate•

data analysis•

sales strategy•

client engagement•

negotiation•

team management•

English•

Spanish•

French•

Increased company revenue by 40%

through strategic client acquisition.

•

Successfully closed deals exceeding

$20 million within the first year.

•

Recognized for excellence in client

service by the Real Estate Board.

•


