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MASTER OF BUSINESS ADMINISTRATION

IN REAL ESTATE, NEW YORK

UNIVERSITY

ACHIEVEMENTS

MICHAEL ANDERSON
LEAD  COMMERC IAL  PROPERTY  BROKER

PROFILE

Accomplished Property Broker with a specialization in commercial real estate,

bringing more than 12 years of experience in facilitating complex transactions

and negotiations. Expertise encompasses a broad spectrum of commercial

properties, including office spaces, retail units, and industrial facilities. Proven

ability to analyze market conditions and develop strategic plans that align with

clients’ investment goals.

EXPERIENCE

LEAD COMMERCIAL PROPERTY BROKER

Commercial Realty Advisors

2016 - Present

Oversaw a diverse portfolio of commercial properties, optimizing leasing

strategies to maximize revenue.

Conducted detailed feasibility studies for potential acquisitions and

developments.

Coordinated with local government officials to ensure compliance with zoning

regulations.

Facilitated negotiations for multi-million dollar lease agreements.

Utilized market intelligence tools to assess competitive landscapes and

pricing.

Delivered presentations to potential investors, securing funding for key

projects.

COMMERCIAL PROPERTY ASSOCIATE

Urban Property Group

2014 - 2016

Assisted in the acquisition and disposition of commercial properties, managing

end-to-end processes.

Conducted property valuations and market analysis to inform strategic

decisions.

Developed marketing strategies that increased property visibility by 40%.

Collaborated with legal teams to draft and review contracts.

Maintained client databases, ensuring accurate and timely communication.

Recognized for excellence in client service and support, achieving a 90%

client retention rate.

MA

Commercial Real Estate•

Negotiation•

Market Research•

Project Management•

Client Relations•

Strategic Planning•

English•

Spanish•

French•

Successfully brokered a $75 million

commercial property deal, one of the

largest in the region.

•

Named 'Top Broker' for three

consecutive years based on revenue

generated.

•

Developed a mentorship program that

improved team performance and client

satisfaction.

•


