MA

Phone: (555) 234-5678

Email: michael.anderson@email.com
Address: San Francisco, CA

Website: www.michaelanderson.com

EXPERTISE SKILLS

» Contract Management
 Client Negotiation

» Project Coordination
* Industry Software

* Relationship Building

» Sales Forecasting

LANGUAGES

* English
* Spanish

e French

CERTIFICATION

» Bachelor of Science in Civil
Engineering, University of Texas at
Austin

REFERENCES

John Smith
Senior Manager, Tech Corp
john.smith@email.com

Sarah Johnson

Director, Innovation Labs
sarah.j@email.com

Michael Brown
VP Engineering, Solutions Inc
mbrown@email.com

MICHAEL ANDERSON

PROJECT SALES MANAGER

Accomplished Project Sales Manager with a strong foundation in the
construction industry, adept at managing complex projects from inception to
completion. Demonstrates a keen ability to negotiate and close high-value
contracts while ensuring adherence to budgetary constraints and timelines.
Proven expertise in collaborating with architects, contractors, and stakeholders
to deliver exceptional results.

PROFESSIONAL EXPERIENCE

BuildRight Construction
Project Sales Manager

Mar 2018 - Present

¢ Directed sales operations for construction projects, achieving a 35% increase
in project bids won.

o Developed project proposals and presentations for potential clients.

o Collaborated with project managers to ensure alignment of sales and execution
strategies.

o Utilized Procore software to streamline project tracking and reporting.
e Conducted site visits to assess project feasibility and client requirements.

o Established strong relationships with subcontractors and suppliers to optimize
project delivery.

Premier Building Solutions
Sales Engineer

Dec 2015 - Jan 2018

¢ Provided technical sales support for construction-related products.
e Conducted product demonstrations and training sessions for clients.

¢ Collaborated with the engineering team to adapt solutions to client
specifications.

¢ Monitored market trends to identify new sales opportunities.
e Managed client accounts, ensuring timely follow-up and service delivery.

¢ Achieved a 20% increase in sales through targeted outreach initiatives.

ACHIEVEMENTS

» Achieved 'Salesperson of the Year' in 2019 for outstanding sales performance.

* Increased client base by 30% through strategic networking and relationship
management.

» Recognized for excellence in project delivery and client satisfaction.



