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PROFILE

Results-oriented Project Sales Manager with a robust background in the

technology sector, specializing in delivering innovative solutions that meet

customer needs while driving profitability. Proven track record in developing

strategic partnerships and executing sales strategies that lead to significant

revenue growth. Expertise in managing large-scale projects, ensuring

alignment with corporate objectives, and optimizing resource allocation.

EXPERIENCE

PROJECT SALES MANAGER

Tech Innovations Corp

2016 - Present

Oversaw project sales operations, achieving a 40% increase in market

penetration.

Developed and maintained relationships with key decision-makers in target

industries.

Implemented project management tools that streamlined workflow and

improved team efficiency.

Conducted quarterly business reviews to assess client satisfaction and

identify growth opportunities.

Coordinated with product development teams to align offerings with market

demands.

Facilitated training for sales teams on new product launches and market

trends.

SALES MANAGER

Digital Solutions Group

2014 - 2016

Increased sales by 50% within the first year through targeted marketing

strategies.

Managed a diverse team of sales representatives, fostering a culture of high

performance.

Utilized customer feedback to enhance product offerings and service delivery.

Developed comprehensive sales training programs that improved team

competency.

Analyzed sales data to identify trends and forecast future sales performance.

Established a referral program that increased customer acquisition by 20%.

MA

Strategic Partnerships•

Sales Operations•

Project Management•

Customer Engagement•

Data Analysis•

Team Development•

English•

Spanish•

French•

Awarded 'Best Sales Performance' in

2020 for exceeding sales targets.

•

Successfully launched three new

products, generating $2 million in

additional revenue.

•

Recognized for excellence in client

relationship management, achieving a

98% satisfaction rate.

•


