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SUMMARY

Distinguished Hospitality Sales Manager with over a decade of experience in driving revenue growth and establishing

strategic partnerships within the hospitality sector. Expertise in devising innovative sales strategies and executing high-

impact marketing campaigns to enhance brand visibility and customer engagement. Proven track record in negotiating

multi-million dollar contracts and fostering relationships with key stakeholders.

WORK EXPERIENCE

Senior Sales Manager Prestige Hotels International Jan 2023 - Present

Developed and implemented comprehensive sales strategies resulting in a 25% increase in annual revenue.

Managed a team of 10 sales professionals, providing training and mentorship to enhance performance.

Utilized CRM systems to analyze customer data and tailor marketing efforts accordingly.

Negotiated and secured contracts with corporate clients, contributing to a 30% growth in client base.

Conducted market research to identify emerging trends and opportunities for expansion.

Collaborated with the marketing team to design promotional materials that increased brand awareness.

Sales Executive Luxury Resorts Group Jan 2020 - Dec 2022

Achieved 120% of sales targets in consecutive quarters through effective relationship management.

Designed and executed promotional campaigns that resulted in a 40% increase in event bookings.

Conducted sales presentations and property tours to prospective clients.

Monitored competitor activities and adjusted sales strategies accordingly.

Coordinated with operational teams to ensure seamless execution of client events.

Utilized social media platforms to enhance engagement and drive traffic to the website.

EDUCATION

Bachelor of Science in Hospitality Management, University of Florida Sep 2019 - Oct 2020

ADDITIONAL INFORMATION

Technical Skills: Sales Strategy Development, Contract Negotiation, Team Leadership, Market Research, Data Analysis,

Customer Relationship Management

Awards/Activities: Recipient of the Sales Excellence Award for three consecutive years.

Awards/Activities: Increased client retention rate by 15% through improved service delivery.

Awards/Activities: Successfully launched a referral program that generated $500,000 in new business.

Languages: English, Spanish, French


