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SKILLS

EDUCATION

BACHELOR OF SCIENCE IN HEALTH

ADMINISTRATION, UNIVERSITY OF

HEALTH SCIENCES

LANGUAGE

ACHIEVEMENTS

Contract Negotiation•

Financial Analysis•

Pricing Strategy•

Regulatory Compliance•

Market Research•

Team Collaboration•

English•

Spanish•

German•

Successfully negotiated contracts that
resulted in a 20% increase in revenue.

•

Recognized for excellence in managing

compliance-related pricing strategies.
•

Streamlined the deal approval process,

reducing turnaround time by 15%.
•

Michael Anderson
SEN IOR  DEAL  DESK  MANAGER

Highly analytical and detail-oriented Deal Desk Manager with a strong

foundation in financial analysis and contract management within the

healthcare sector. Expertise in negotiating complex contracts and

developing pricing strategies that align with regulatory requirements and

business objectives. Proven ability to analyze market trends and competitor

pricing to inform decision-making. Recognized for exceptional problem-

solving skills and the ability to foster strong relationships with stakeholders.

EXPERIENCE

SENIOR DEAL DESK MANAGER

HealthTech Solutions

2016 - Present

Led the deal desk team in managing high-value healthcare contracts.

Developed and implemented pricing strategies that met regulatory

compliance.

Collaborated with legal and finance teams to ensure risk mitigation.

Conducted market research to inform pricing decisions and strategies.

Trained team members on compliance and best practices for deal

management.

Monitored contract performance to identify areas for improvement.

DEAL DESK ANALYST

Care Solutions Inc.

2014 - 2016

Provided analytical support for pricing proposals and contract negotiations.

Assisted in the development of pricing models to optimize revenue.

Utilized data analytics tools to track market trends and pricing performance.

Collaborated with sales teams to structure competitive offers.

Participated in training sessions on compliance and pricing strategies.

Supported the management of deal approvals and contract renewals.


