MA

Phone: (555) 234-5678

Email: michael.anderson@email.com
Address: San Francisco, CA

Website: www.michaelanderson.com

EXPERTISE SKILLS

» Contract Negotiation
* Financial Modeling
» Data Analytics

» Pricing Strategy

* Team Leadership

* Operational Efficiency

LANGUAGES

* English
* Spanish

e French

CERTIFICATION

* Bachelor of Science in Finance,
Institute of Financial Studies

REFERENCES

John Smith
Senior Manager, Tech Corp
john.smith@email.com

Sarah Johnson
Director, Innovation Labs
sarah.j@email.com

Michael Brown

VP Engineering, Solutions Inc
mbrown@email.com

MICHAEL ANDERSON

SENIOR PRICING MANAGER

Dynamic and detail-oriented Deal Desk Manager with a strong background in
finance and operations within the telecommunications industry. Expertise in
negotiating complex contracts and developing pricing strategies that align with
corporate goals. Proven ability to analyze data to drive decisions that enhance
revenue growth and operational efficiency. Strong leadership qualities, with a
commitment to fostering teamwork and achieving organizational objectives.

PROFESSIONAL EXPERIENCE

Telecom Solutions Ltd.
Senior Pricing Manager

Mar 2018 - Present

¢ Managed the pricing strategy for a portfolio of telecommunications products.
¢ Collaborated with sales and marketing teams to develop promotional pricing.
¢ Conducted competitive analysis to inform pricing adjustments.

¢ Developed financial models to assess pricing impacts on profitability.

¢ Led contract negotiations with key clients, securing favorable terms.

¢ Trained staff on pricing policies and compliance requirements.

ConnectNow Corp.
Deal Desk Analyst

Dec 2015 - Jan 2018

o Supported the deal desk team in processing contract requests.

* Assisted in the development of pricing proposals for clients.

¢ Utilized CRM tools to track deal progress and outcomes.

¢ Monitored contract compliance and identified areas for improvement.
¢ Provided analytical support for sales forecasting and reporting.

¢ Participated in team meetings to discuss deal strategies and outcomes.

ACHIEVEMENTS

* Increased revenue by 20% through strategic pricing initiatives.
* Recognized for excellence in contract negotiations, achieving favorable outcomes.

» Streamlined deal processes, reducing cycle time by 15%.



