MA

(555) 234-5678
michael.anderson@email.com
San Francisco, CA

www.michaelanderson.com

SKILLS

Sales Operations

Financial Analysis
Data Management
Pricing Compliance
Collaboration

Market Research

EDUCATION

BACHELOR OF ARTS IN BUSINESS
ECONOMICS, UNIVERSITY OF
WASHINGTON

LANGUAGE

English

Spanish

German

ACHIEVEMENTS

Increased deal closure rates by 15%
through improved pricing strategies.

Recognized for exceptional performance

in optimizing sales processes.

Reduced pricing discrepancies by

implementing a consistent review
process.

Michael Anderson

DEAL DESK ANALYST

Proactive and results-oriented Deal Desk Analyst with a solid foundation in
sales operations and financial analysis. Over 6 years of experience in
developing pricing strategies and managing deal structures in the software
industry. Expertise in utilizing analytical tools to evaluate sales performance
and inform strategic decision-making. Strong collaborative skills facilitate
effective communication with sales, finance, and legal teams to ensure
alignment on deal structures.

EXPERIENCE

DEAL DESK ANALYST

Software Solutions Co.
2016 - Present

e Analyzed sales contracts to ensure compliance with pricing guidelines.

e Collaborated with cross-functional teams to develop competitive pricing
solutions.

e Utilized Excel to create financial models for pricing analysis.

e Tracked sales performance metrics to identify opportunities for
improvement.

e Supported the development of sales training materials related to pricing.

e Participated in quarterly business reviews to present insights on pricing
strategies.

SALES OPERATIONS ANALYST

Innovative Software Group

2014 - 2016

e Supported pricing strategy development through data analysis and reporting.
e Engaged with clients to gather feedback on pricing and service offerings.

e Maintained pricing databases to ensure accuracy and compliance.

e Assisted in contract negotiations by providing data-driven recommendations.
e Conducted market research to inform pricing strategies.

e Trained new team members on pricing processes and tools.



