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San Francisco, CA
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SKILLS

Azure

ETL

Data Analysis
Machine Learning
Data Visualization
SQL

EDUCATION

BACHELOR OF SCIENCE IN BUSINESS
ANALYTICS, RETAIL UNIVERSITY, 2016

LANGUAGE

English
Spanish

German

ACHIEVEMENTS

Recognized for developing a sales
forecasting model that led to a 10%
reduction in stockouts.

Improved reporting efficiency by 40%
through automation initiatives.

Contributed to a project that enhanced
customer retention strategies, increasing
loyalty program sign-ups by 25%.

Michael Anderson

CLOUD DATA ENGINEER

Proactive Cloud Data Engineer with 4 years of experience in retail analytics.
Skilled in building and optimizing data pipelines that support inventory
management and sales forecasting. Strong background in using Azure cloud
technologies to drive insights from large datasets. Adept at collaborating
with merchandising and sales teams to ensure data-driven decision-making.

EXPERIENCE

CLOUD DATA ENGINEER

Retail Analytics Group
2016 - Present

e Designed and implemented ETL processes using Azure Data Factory,
improving data availability for sales reporting.

e Worked with merchandising teams to gather data requirements for inventory
optimization.

e Developed machine learning models for sales forecasting, increasing
forecast accuracy by 20%.

e Automated data quality checks, ensuring 99% data integrity in reporting.
e Created interactive dashboards for real-time sales performance monitoring.

e Conducted training for staff on using analytics tools for better decision-
making.

DATA ANALYST

Sales Insights Co.

2014 - 2016

e Analyzed sales data to identify trends and opportunities for growth,
enhancing strategic planning.

e Collaborated with cross-functional teams to improve data accessibility and
reporting.

o Developed data visualization tools to present findings to management.

e Streamlined reporting processes, reducing time spent on generating monthly
reports by 30%.

e Participated in workshops to improve data literacy among sales teams.

¢ Provided insights that contributed to a 15% increase in sales over a quarter.



