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SUMMARY

Strategic and results-oriented Channel Sales Executive with over 10 years of experience in driving revenue growth through

innovative channel partnerships and robust sales strategies. Demonstrated ability to identify market opportunities, develop

effective sales plans, and foster long-term relationships with key stakeholders. Expertise in leveraging data analytics to

inform decision-making and optimize channel performance.

WORK EXPERIENCE

Senior Channel Sales Manager Tech Solutions Inc. Jan 2023 - Present

Developed and executed comprehensive channel sales strategies resulting in a 25% increase in revenue.

Managed a portfolio of 15 strategic partners, enhancing partner performance through regular training sessions.

Utilized CRM systems to track sales activities and analyze partner effectiveness.

Negotiated contracts leading to improved terms and conditions for channel partners.

Collaborated with marketing teams to create co-branded promotional materials.

Led quarterly business reviews with partners to assess performance and realign strategies.

Channel Account Executive Global Innovations Ltd. Jan 2020 - Dec 2022

Identified and recruited new channel partners to expand market reach.

Implemented sales enablement tools that streamlined the onboarding process for new partners.

Conducted market analysis to identify emerging trends and adjust sales strategies accordingly.

Facilitated joint marketing initiatives that resulted in a 30% increase in partner-generated leads.

Tracked and reported on channel performance metrics to senior management.

Built strong relationships with key accounts, driving customer loyalty and retention.

EDUCATION

Master of Business Administration, University of California, Berkeley Sep 2019 - Oct 2020

ADDITIONAL INFORMATION

Technical Skills: Channel Strategy Development, Partner Relationship Management, Sales Forecasting, Data Analysis,

Contract Negotiation, CRM Systems

Awards/Activities: Awarded 'Top Sales Performer' for three consecutive years.

Awards/Activities: Increased partner satisfaction scores by 40% through improved support initiatives.

Awards/Activities: Successfully launched a new partner program that onboarded over 50 partners in the first year.

Languages: English, Spanish, French


