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SUMMARY

Dynamic and results-oriented Channel Partner Manager with over a decade of experience in driving strategic partnerships

and enhancing revenue growth. Demonstrated expertise in identifying and cultivating relationships with key stakeholders,

optimizing channel performance, and implementing innovative sales strategies. Proficient in utilizing data-driven insights to

inform decision-making and maximize partner engagement. A proven track record of exceeding sales targets while

fostering collaborative environments that prioritize mutual success.

WORK EXPERIENCE

Senior Channel Partner Manager Global Tech Solutions Jan 2023 - Present

Developed strategic frameworks that enhanced partner onboarding processes.

Executed comprehensive training programs to elevate partner sales capabilities.

Utilized CRM tools to analyze partner performance metrics and drive improvements.

Collaborated with marketing teams to design co-branded promotional campaigns.

Negotiated contractual agreements that increased revenue share by 25%.

Facilitated quarterly business reviews to align partner objectives with company goals.

Channel Partner Coordinator Innovative Solutions Inc. Jan 2020 - Dec 2022

Assisted in the development of partner recruitment strategies that expanded the network by 40%.

Monitored partner sales activities and provided actionable feedback to enhance performance.

Coordinated with cross-functional teams to optimize partner engagement initiatives.

Implemented a partner portal that streamlined communication and resource sharing.

Analyzed market trends to identify potential partners and growth opportunities.

Supported the execution of joint marketing efforts that resulted in a 15% increase in lead generation.

EDUCATION

Master of Business Administration, Marketing - University of California, Berkeley Sep 2019 - Oct 2020

ADDITIONAL INFORMATION

Technical Skills: strategic partnerships, sales growth, CRM analytics, training development, contract negotiation, market

analysis

Awards/Activities: Awarded 'Top Performer' for exceeding sales targets by 30% in 2022.

Awards/Activities: Recognized for implementing a partner training program that reduced onboarding time by 20%.

Awards/Activities: Successfully launched a new partner incentive program that increased participation by 50%.

Languages: English, Spanish, French


