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EXPERTISE SKILLS

« digital rights negotiation

* market intelligence

» compliance management
» performance analytics

« stakeholder collaboration

* training and development

LANGUAGES

* English
* Spanish

e French

CERTIFICATION

* Master of Arts in Media Studies -
Columbia University

REFERENCES

John Smith
Senior Manager, Tech Corp
john.smith@email.com

Sarah Johnson

Director, Innovation Labs
sarah.j@email.com

Michael Brown
VP Engineering, Solutions Inc
mbrown@email.com

MICHAEL ANDERSON

LEAD RIGHTS ANALYST

Strategic Broadcast Rights Analyst with a comprehensive understanding of
digital media landscapes and licensing frameworks. Expertise in negotiating
complex contracts and managing multi-platform rights agreements. Proven
ability to leverage analytics and market intelligence to drive revenue growth
and enhance viewer experiences. Strong communicator with a history of
building partnerships across various sectors of the media industry.

PROFESSIONAL EXPERIENCE

Digital Media Ventures Mar 2018 - Present

Lead Rights Analyst
¢ Oversaw the negotiation of digital rights for leading streaming platforms,
increasing subscriber base by 50%.

¢ Conducted in-depth competitor analysis to inform strategic positioning and
pricing models.

¢ Collaborated with legal teams to ensure compliance with international licensing
regulations.

o Utilized advanced analytics to track performance and inform content acquisition
strategies.

¢ Developed training materials for junior analysts on best practices in rights
management.

¢ Presented insights on market trends to executive leadership, shaping strategic
initiatives.

Innovative Media Group Dec 2015 - Jan 2018

Broadcast Rights Analyst

e Supported the negotiation of broadcast rights for key television events, leading
to increased visibility.

¢ Maintained records of rights agreements, ensuring accuracy and compliance.

¢ Analyzed market trends to identify opportunities for content expansion.

¢ Worked with cross-functional teams to develop promotional strategies for new
content.

¢ Facilitated communication between stakeholders to align objectives and
expectations.

¢ Provided insights on audience engagement metrics to guide programming
decisions.

ACHIEVEMENTS

* Increased digital content revenue by 35% through strategic rights acquisitions.

* Recognized for excellence in negotiation, resulting in a landmark partnership with a
major streaming service.

» Successfully launched a series of original content that received critical acclaim and
high viewership ratings.



