. CONTACT

X, (555) 234-5678

michael.anderson@email.com

Q@ San Francisco, CA

© EDUCATION

Bachelor of Arts in Digital
Marketing

University of Texas at Austin
2016-2020

* SKILLS

» Digital marketing

* Brand strategy
Performance analysis
SEO/SEM
Project management

Client collaboration

% LANGUAGES

* English
e Spanish

e French

MICHAEL
ANDERSON

Digital Account Manager

Innovative and detail-oriented Account Manager with significant experience in the
advertising industry, specializing in digital marketing and brand strategy. Proficient in
creating and executing comprehensive marketing plans that resonate with target
audiences and drive engagement. Strong analytical skills enable the assessment of
market trends and consumer behavior, facilitating the development of data-driven

strategies.

@ WORK EXPERIENCE

Digital Account Manager 2020-2023

Future Forward Advertising

« Managed digital marketing campaigns across various platforms, focusing on
performance optimization.

o Developed comprehensive reports analyzing campaign performance and client
insights.

« Collaborated with creative teams to design engaging digital content.
« Utilized SEO and SEM strategies to enhance online visibility for clients.
» Engaged in client meetings to present findings and recommend strategic adjustments.

» Monitored industry trends to inform digital strategy and execution.

Marketing Intern 2019-2020

Brand Builders Agency

Assisted in the development of marketing strategies for client projects.

o Conducted competitor analysis to inform strategic decisions.

Supported the execution of social media campaigns and content creation.

Tracked project timelines and deliverables to ensure timely completion.

Participated in client meetings to understand project scope and requirements.

Maintained documentation of project progress and outcomes.

% ACHIEVEMENTS

« Increased client online engagement by 70% through innovative digital campaigns.

* Recognized for exceptional performance with a 'Rising Star Award'.

» Developed a digital strategy that led to a 50% growth in client sales.



